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DON'T SELLAN APARTMENT.
ALWAYS SELL YOURSELF.



’ﬂwgkt ¥

Types of prospects




WHY LEASE NOW
WHY LEASE HERE
WHY LEASE FROM YOU
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MORE!
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The problem with options




PEOPLE VERY QUICKLY
co FroMm MOTIVATED
T0 OVERWHELMED.



AVOID

KILLING THE SALE
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CLOSING TECHNIQUES
Remove fear




4"

CLOSING TECHNIQUES
%&JL@ '\JC%%\?(




CLOSING TECHNIQUES
W&w\ the next %J@)f




T[\vugl\’c 44

Final Tips







DO WHATYOUDIDINT

HE
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RELATIONSHIP anD
THERE WON'T BE AN END.

Tony Robbins
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SERVICES OFFERED BY ELLIS
PARTNERS & RENTER'S VOICE

—> Ratings & Reviews

— Resident Surveys

—> Apartment Mystery Shopping
—> Reputation Management Strategy
— Training & Coaching
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Providing Value

Thursday, April 23
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